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ENTITY OF AUDI SARADAR GROUP

HIGHLIGHTS

CROSS-BORDER ACQUISITIONS NOT PROPERLY PRICED IN
We initiate coverage on Qtel with an ACCUMULATE rating and a fair value of QAR 147/share implying 
a 27% upside potential. Qtel’s top-line is mainly generated from Indonesia (26%), Iraq (21%), Qatar 
(18%), Algeria (11%), Kuwait (8%), Tunisia (8%), and Oman (6%) warranting a premium on growth pros-
pects given the significant emerging markets exposure. Qtel undertook a wave of acquisitions in 2012 
and Q1-2013, which we believe are currently not properly priced in by the market. The group lifted its 
stake in: 1) Asiacell (Iraq) by 34.1% at a 4.5x 2013e EV/EBITDA, 2) Tunisiana by 15% (direct stake) at a 
5.5x 2013e EV/EBITDA, and 3) Wataniya Group by 39.6% at a 3.8x 2013e EV/EBITDA. Broadly speaking, 
we believe that the transactions were conducted at relatively attractive multiples within the telecom 
industry. The heightened exposure to these operations is favorable given the blended market struc-
ture which permits organic subscriber growth combined with un-tapped broadband territories. Qtel 
is also a front-runner for Vivendi’s 53% stake in Maroc Telecom, and if ensued, will expand its footprint 
within the African land. Amid this context, S&P lately revised Qtel’s outlook from stable to negative 
given the alleviated country risks, while maintaining the ‘A’ rating. However, even upon incorporating 
these high country risks into our discount rate, our valuation still resulted into an ACCUMULATE rating.  

INDOSAT-A LONG TERM PLAY WITH GROWTH ALLIED TO IMPROVING MACRO CONDITIONS 
Indonesia has been rocked by aftershocks of the world economic crisis, yet is still expected to ride a 
good GDP growth trajectory. The new SMS interconnection regime came into effect in 2012, ensuring a 
rather conducive competitive environment, easing the destructive rivalry arising from the small-scale 
operators. Indosat’s tower sale freed up capital, with cash proceeds being applied towards repayment 
of debt, and CAPEX. Only 20% of Indosat’s BTSs are 3G deployed, hence we foresee CAPEX/Sales ratio 
hovering between 25%-30% for the near future. Top-line growth is not expected to be as fast as CAPEX 
growth; however, we view Indosat as being more of a long-term play. Performance enhancement will 
be a combined factor of GDP/Capita growth for broadband affordability and geared up infrastructure.

QATARI ASSET TO CAPITALIZE ON ECONOMIC BOOM 
Qatar is a prestigious country for operations as Qtel’s ARPU is as high as USD 42. Despite market 
saturation, top-line should grow at 10% in 2012 along with an EBITDA margin in the low 50% range. 
Secular economic prospects, and population growth due to World Cup inauguration, serve to 
continuously support growth. We regard the unit as a mature one, persistently up-streaming cash 
flows to the group amidst relatively low CAPEX. 

ASIACELL SUCCESSFULLY FINALIZES IPO & EXPLOITS IRAQ’S LAND OF OPPORTUNITIES 
Mobile penetration rates in Iraq are <90% providing organic growth to mobile operators. Asiacell is 
favorably situated as the 2nd operator, subsequent to Zain, whilst enjoying the highest ARPU in Iraq. 
Reaping broadband profits is a medium to long term vision, yet proliferating the country’s mobile 
penetration rate is an immediate feasible goal. Asiacell is expected to post 14.2% and 10.4% Y-o-Y 
revenue growth in 2012 and 2013, respectively, while maintaining a strong EBITDA margin above 50%. 

MIXED PERFORMANCE IN WATANIYA GROUP & COMMENDABLE OPERATIONS IN ALGERIA 
We estimate Wataniya at 35% of Qtel’s EV, thus representing an integral asset for the company. 
Tunisiana launched 3G services which bode well for some incremental revenues, yet it is situated 
in an economically volatile environment with a considerable fluctuating FX rate. Nedjma (Algeria), 
achieving secular revenue growth of 17.7% in 2012, is expected to follow suit with the 3G license. The 
Kuwaiti operation  led a rocky 2012, yet is at the forefront of radical changes being most importantly a 
formed regulatory body, which will enhance the competitive landscape. 

RE-PRICING AMID VALUE ACCRETIVE ACQUISITIONS                                                                                                                                     Qtel 
Qtel is trading at an expected 9.3x 2013 PE, at an 11% and 18% discount within the regional context 
and historical average, respectively. We note the excess corporate growth rate the company holds due 
its wide emerging markets exposure, and the high EPS growth in 2012 and 2013 due to incorporating 
a lower value for minority interests post the acquisitions undertaken. Key downside risks to our valu-
ation include: 1) M&A related-risks (insufficient synergies and overpayment), 2) susceptibility of earn-
ings to the volatility of foreign currencies, 3) political and country risks, 4) adverse regulatory changes, 
and 5) heightened leverage amid continuous overseas expansion.
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2011 2012e 2013e 2014e 2015e 2016e

Revenues (QAR mn)  31,765  33,546  35,775  37,848  39,876  41,649 

EBITDA (QAR mn)  14,848  15,371  16,422  17,293  18,120  18,891 

EBITDA Margin 46.7% 45.8% 45.9% 45.7% 45.4% 45.4%

Attributable Net Profit (QAR mn)  2,605  3,194  4,008  4,342  4,633  4,845 

EPS (QAR) 8.13 9.97 12.51 13.56 14.46 15.13

P/E (x) 14.2 11.6 9.3 8.5 8.0 7.7

DPS (QAR) 1.65 3.89 6.26 8.13 10.13 12.10

Dividend Yield 1.4% 3.4% 5.4% 7.0% 8.7% 10.5%

CURRENT PRICE QAR 115.8 

FAIR VALUE QAR 147.0  

RATING ACCUMULATE
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BACKGROUND ON QTEL

Qtel is a leading telecommunications operator providing varied activities in 16 countries. The most 
valuable intangible asset, its total served subscriber base, is expected to easily surpass 96 mn by the 
end of 2013. Qtel’s principal operations are in Indonesia, Iraq, Qatar, Algeria, Kuwait, and Tunisia war-
ranting a premium on growth prospects given the significant emerging markets exposure, hence in 
parallel heightening operational, regulatory, and political risks. 

Qtel is a large tier operator, with its ownership structure being a strong indication for continuous 
diversification and overseas expansion. With 69% of government and other related entities domi-
nating ownership, Qtel clearly pursues Qatar’s mass programme of economic diversification. Qtel 
achieved total revenues of QAR 31,765 mn in 2011, with its home country contributing only 18% 
of it. 

Chart 1: Ownership Structure   Chart 2: Revenue Breakdown 2013e

Source: Company Reports     Source: ASIB  estimates

Qtel occupies principal and secondary standings in most of its operating countries, whereby mobile 
market growth is sizeable. Mobile penetration rates are advanced, yet the industry’s main driver 
– broadband, is an un-tapped opportunity in most of Qtel’s territories. Despite the vast income 
disparity among Qtel’s addressable population, subscriber potential and 3G licenses expected to be 
auctioned soon in some markets will furnish an additional stream to the top-line.   

Table 1: Market Dynamics of Qtel’s major operations

Country Population 
2012e (in 000’s)

GDP/Capita 
2012e (in $)

Mobile Market 
Growth 2012e

QTEL Market 
Position

Mobile 
Penetration 2012e 

Blended
ARPU 2012e (in $)

Qatar 1,839 100,377 8% 1/2 163%  42

Iraq 33,635 3,882 13% 2/3 82% 16

Indonesia 244,468 3,660 16% 2/10 109% 3

Oman 3,180 25,151 11% 2/2 167% 20

Kuwait 3,785 46,142 10% 2/3 145% 29

Algeria 36,494 5,659 7% 2/3 104% 9

Tunisia 10,766 4,151 8% 1/3 124% 9

Source: ASIB estimates, IMF, Company Reports, & Bloomberg Industries

Emerging countries require heavy continuous investment which was highly evident in Qtel’s 
allocation of operating cash flows. We foresee a decline in expenditures going forward, nevertheless 
it remains substantial as the company is upgrading its network for 3G and 4G deployment and 
eventually for higher data absorption. 
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Chart 3: CAPEX (in QAR mn) & CAPEX/Sales

    

Source: ASIB estimates, Company Reports

Expenditures on acquisitions were also extensive in 2012 and Q1-2013, as Qtel resumed its M&A 
activity. Already existing operations were a target for footprint growth, whereby Qtel undertook 4 
major transactions. Broadly speaking, we believe that the transactions were conducted at relatively 
attractive multiples within the telecom industry. The heightened exposure to these operations is 
favorable given the blended market structure which permits organic subscriber growth (particularly 
Iraq) combined with un-tapped broadband territories. 

Table 2: Acquisitions undertaken by QTEL in 2012 & 2013

Target Date Prior ownership 

stake

Post ownership 

stake

2013e EV/EBITDA 

Multiple

Total Consideration

Round 1: Asiacell June 5, 2012 30.0% 60.0% 4.5x USD 1.5 bn

Round 2: Asiacell Feb 4, 2013 60.0% 64.1% 4.5x USD 207 mn

Wataniya Telecom (WT) Oct 4, 2012 52.5% 92.1% 3.8x USD 1.8 bn

Tunisiana Dec 31, 2012 75% (via WT) 75% (via WT) + 

15% direct stake

5.5x USD 360 mn

Source: ASIB estimates, Company Reports

Qtel’s acquisition paths are known to be reputable, and indeed Wataniya’s stake boost was imple-
mented on the low-side, at a 3.8x 2013e EV/EBITDA. Yet, it is evident that the deal was conducted 
at a counter-cyclical period and Qtel had already held majority stake i.e. eliminating a high control 
premium. Qtel undertook 2 rounds of acquisitions in Iraq as a means of upgrading their relative 
stake in the operation, with the 2nd round being a direct participation in the IPO of Asiacell.

Qtel is a front-runner for Vivendi’s 53% stake sale in Maroc Telecom cited at approximately USD 6 bn 
(excluding an extension of the offer to minorities). Large operators expressed interest in the stake 
like ETISALAT, and South Korea’s KT Corp. The offer is priced at an EV/EBITDA multiple of 6x 2012e. 
It is also believed that Vivendi could turn to France Telecom as a possible buyer, however FT would 
have to dispose of its 40% stake in local Moroccan rival Meditel (Source: Reuters, 4/2/2013). The 
stake purchase would expand Qtel’s footprint within the African land. 

The company is also interested in acquiring a mangement contract in Libya to manage already exist-
ing operators owned by the government. 



4February 26, 2013

QATAR TELECOM EQUITY RESEARCHINITIATION OF COVERAGE

Chart 4: Maroc Telecom Ownership Structure
  

Source: Company reports                   

Expansion plans for Qtel were commensurate with considerable debt levels, which took on a down-
ward trend in 2012 after retiring QAR 10.9 bn worth of term loans. Qtel was active lately, tapping 
bond markets twice raising up to USD 2 bn, at relatively low corporate borrowing rates. Funds are to 
be used for general corporate purposes, including refinancing existing debt. 

Chart 5: Total Debt vs. Net Debt/EBITDA levels of Qtel    

 

Source: ASIB estimates, Company Reports

Consequently, Qtel’s management transferred part of the company’s economic value to sharehold-
ers via a mix of bonus shares and cash dividends for the year 2011. We expect the company to 
progressively increase its direct remuneration to shareholders through cash dividends, since the 
composition of its balance sheet promotes a considerable leeway. Alterations in Qte’ls debt struc-
ture and cash payouts are highly sensitive to Qtel’s climax acquisition point. Leveraging for the sole 
purpose of distributing dividends is a practice alien to the norm in our region.

Chart 6: Dividend Yield 2012 of Selected Operators  

 

Source: ASIB estimates, Bloomberg, Company Reports 
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INDOSAT – A LONG TERM PLAY WITH GROWTH ALLIED TO IMPROVING MACRO-ECO-
NOMIC CONDITIONS 

A quarter of Qtel’s revenues is exposed to Indonesia which despite being rocked by aftershocks of 
the world economic crisis, is still expected to ride a GDP growth trajectory for at least 6% p.a. Qtel 
purchased 40.8% interest in Indosat back in 2008, and increased its ownership stake to 65% in 2009. 
Indosat is the second largest operator in the country after Telkom, and it achieved total revenues of 
USD 2.35 bn in 2011 accompanied by an EBITDA of USD 1.14 bn.      

Chart 7: Indonesia GDP Growth Rate Constant Price (%)             
  

Source: IMF                             

During 2012, the Indonesian new SMS interconnection regime came into effect whereby it required 
the sending operator to pay IDR 23/SMS to the recipient carrier. Previously, the scheme was based 
on a “sender keep all” agreement, which enticed smaller mobile operators to bombard the market 
with massive free SMS offers which incurred higher costs on the other carriers. The new shared 
model is expected to ensure a conducive competitive environment, easing the destructive rivalry 
between the operators. In fact, SMS revenue development at Indosat has been improving during 
the course of the year, easing pressure arising from voice revenue weakness. 

Chart 8: SMS delivered to Indosat (in billions)

Source: Company Reports

However, this was calibrated by higher cost of services, which recorded the highest percentage of 
revenue in Q3-12 of 41.1% since 5 quarters. Nominal EBITDA moved in tandem and weakened, but 
this was also attributable to the aftermath of the tower transaction. During the first quarter of 2012, 
Indosat signed a transaction with Tower Bersama for the sale and leaseback of 2,500 towers, which
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make up to 25% of the company’s existing tower assets, for USD 519 mn. Indosat was able to free 
capital for reinvestment purposes, whereby cash proceeds are to be applied toward repayment of 
outstanding debt, on-going capital investment and general corporate business. As a result of this, 
EBITDA margin was pressured due to the simultaneous effect of the new SMS interconnect regime 
and additional lease fees post tower sale. In fact, quantitatively, normalized EBITDA would have 
been 80 bps higher YTD. At the other side of the equation, the tower sale aided in enhancing net 
debt levels.

Chart 9: Net debt & Net debt/EBITDA levels of Indosat

Source: Company Reports

Broadband pick up in Indonesia has been sluggish, with penetration rates of fixed and mobile 
broadband estimated at 3% and 10% for 2012, respectively. Although this segment is expected 
to increase in value, industry experts attribute that to the higher consumption of data than from 
an increase in subscribers, given the weak affordability of smart-phones. In fact, the below chart 
embodies this concept. According to statistics conducted by the International Data Corporation, out 
of the 60 mn mobile phones shipped in 2012, 13% were smart-phones only. Depressing prices is not 
an option as mobile broadband in Indonesia costs USD 8 cents/megabyte, already one of the lowest 
in Southeast Asia. (Source: Jakarta Post, 7/1/2013).   

Chart 10: Data Usage (in terabytes) at Indosat

Source: Company reports

Data growth in Jakarta will be the main growth driver for operators, and with the new management 
set at Indosat, we foresee a more aggressive approach in this regard. Operators must prepare their 
networks to accommodate higher data usage. Specifically, in Indosat’s case, where only 20% of their 
BTSs are 3G deployed, we foresee the CAPEX/Sales ratio hovering within the high 20%s range for 
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the near future. Top-line growth is not expected to be as fast as CAPEX growth; however, we view 
Qtel’s investment in Indosat as being more of a long-term play. Performance enhancement will be a 
combined factor of GDP/Capita growth enabling higher financial means for broadband affordability 
and infrastructure geared up for higher demand.

QATARI ASSET TO CAPITALIZE ON ECONOMIC BOOM 

Qtel’s home country Qatar, is a prestigious country to operate within as ARPU levels are one of the 
highest in the region with that of Qtel’s being at USD 42. Despite market saturation, Qtel’s top-line 
generated growth whilst maintaining EBITDA margins within the low 50’s range. Secular economic 
prospects, and population growth due to World Cup inauguration, serve to continuously support 
growth. The Supreme Council of Information and Communications Technology, ictQATAR, is focusing 
on actively realizing Qatar’s overall national development goals and positioning Qatar as a leading 
knowledge economy by 2015 via achieving ultra high-speed broadband access for households and 
businesses. 

 Chart 11: Broadband penetration forecast according to ictQATAR

Source: ictQATAR

We regard Qtel’s unit in Qatar as a mature operator, persistently supplying the group with cash flows 
amidst relatively low capital expenditures. Vodafone Qatar’s presence in the market is a competitive 
threat; however, its addressable audience is distinct with particular focus on international traffic. 
Qtel’s 4G launch is imminent, and we believe that it can capitalize on its established network in 
order to meet the growing demand of broadband in the country.

ASIACELL SUCCESSFULLY FINALIZES IPO & EXPLOITS IRAQ’S LAND OF OPPORTUNITIES 

Mobile penetration rates in Iraq are <90% providing organic growth to mobile operators which 
we find compelling given the saturation witnessed in most countries of our region. Asiacell is 
favorably situated in the country of Iraq as the second largest operator, subsequent to Zain Group, 
whilst enjoying the highest ARPU. Telecom services in Iraq remain tamed as the relatively poor 
infrastructure helped deter the propensity of broadband up-take. Mobile broadband has not been 
set out yet since operators haven’t been licensed to launch these services, yet we expect this to 
materialize in 2013. Reaping broadband profits is a medium to long term vision, yet proliferating the 
country’s mobile penetration rate is an immediate feasible goal. Asiacell is expected to post 14.2% 
and 10.4% Y-o-Y revenue growth in 2012 and 2013, respectively, at the same time maintaining a 
strong EBITDA margin above 50%. Asiacell’s ARPU is at a considerable premium to that of Zain Group 
due to its material attendance in the North. On the subscriber front, Zain Group was aggressive on  
additions in 2012, aiming at exploiting Iraq’s vast potential. 
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Chart 12: Iraq’s ARPU 2012e (in USD)          Chart 13: Net Adds of Zain & Asiacell (in 000’s) 
   

Source: ASIB estimates                        Source: Company Reports, ASIB estimates

Asiacell offered 25% of its share capital in an IPO that was a condition stipulated in its license. The 
offering was fully subscribed before its closing date, with a mix of retail and institutional demand 
from within Iraq and abroad, according to Rabee Securties. Asiacell raised USD 1.27 bn from the 
offering, with Qtel taking advantage of the event and taking up its ownership stake to 64.1% from 
60.0%.

MIXED PERFORMANCE IN WATANIYA GROUP WITH COMMENDABLE OPERATIONS IN 
ALGERIA 

Wataniya’s group main operations are in Algeria, Kuwait, and Tunisia. We estimate Wataniya at 35% 
of Qtel’s EV, thus representing an integral asset for the company. 

Chart 14: Revenue Breakdown 2013e Wataniya Group 

Source: ASIB estimates

Snapshot on Algeria (Nedjma): Qtel holds a secondary standing in Algeria, following market leader 
Djezzy. We believe that Nedjma’s growth is highly reliant on Djezzy’s misfortune. The Algerian 
government until now is imposing a strict ban on equipment import for Djezzy highly jeopardizing 
its network sustainability. Djezzy still occupies the largest net additions of the market, however 
a prolonged resolution will aid in Nedjma’s appearance. 3G licenses are halted pending Djezzy’s 
resolution, whereby Nedjma is expected to bid for one. Quantitatively, secular growth was achieved 
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on the revenue side, with sales growing 17.7% in 2012. Algeria is still an untouched broadband 
landscape, yet it faces hidden risks, mostly at the political front.   

Snapshot on Kuwait: 2012 was a rather difficult year for Wataniya in Kuwait post the regulatory 
changes enacted by the Ministry demanding operators to pay governmental fees based on their 
total subscriber base, rather than isolating it to the post-paid segment only. Wataniya’s subscriber 
base is already 81% of prepaid nature, and hence adjusting to the new implemented law had 
flagrant repercussions on the company’s KPIs. We foresee an abrupt change in EBITDA margins since 
2011, and expect them to hover in the mid 30’s range.

Chart 15: EBITDA Margins of Wataniya Kuwait

Source: Company Reports

We believe that the Kuwaiti operating environment is at the forefront of radical changes and 
particularly the long awaited regulatory body to monitor the sector as a whole. This might result in 
a series of positive developments such as liberalizing the fixed-line services sector, and obtaining an 
international gateway license which will lead to more competitive pricing.

Snapshot on Tunisia (Tunisiana): Qtel is a market leader in Tunisia dominating over half of the 
subscriber market share. The launch of 3G services and the fixed line launch on the way bode well 
for incremental revenues. The operation is characterized with a strong EBITDA margin ranging 
between mid to high 50’s, yet is situated in an economically volatile environment. FX weakness was 
embedded in the revenue figures and adversely impacted results during 2012. We believe FX rates 
will revert to their mean level with correction stemming from improving economic conditions.

Chart 16: Revenue vs. Average F/X rate Variation (%)

Source: Company Reports, Bloomberg
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NAWRAS RECOVERY TO MATERIALIZE IN 2013

Nawras (Oman) is expected to contribute 6% to Qtel’s 2013 top-line, after witnessing some 
operational recovery this year. Oman is characterized by a relatively high mobile penetration rate, 
hence the inherently muted net adds in the market. The company faced aggressive competition 
from Omantel and the MVNOs, amid cost pressures. We expect Nawras to deliver low-single digit 
growth for the years to come. 

VALUATION   

We derived our fair value from a DCF model which yielded a fair value of QAR 147/share, implying a 
27% upside potential. Key downside risks to our valuation include: 1) M&A related-risks (insufficient 
synergies and overpayment), 2) susceptibility of earnings to the volatility of foreign currencies, 3) 
exposure to political and country risks, 4) adverse regulatory changes, and 5) heightened leverage 
amid continuous overseas expansion. 

Table 3: Discounted Cash Flow Model 

(In mn of QAR unless otherwise stated) 2013e 2014e 2015e 2016e 2017e

Net Income  5,343  5,789  6,177  6,375  6,576 

Add: Others (includes non-cash charges)  9,999  10,546  11,090  11,693  12,312 

Less: Capex & Licenses  (7,617)  (7,923)  (7,975)  (7,946)  (8,022)

Free Cash Flow to the Firm  7,725  8,411  9,293  10,122  10,866 

Present Value of FCFF  6,867  6,646  6,527  6,319  6,030 

Present Value of Terminal Value  52,960 

Intrinsic Value of the Firm  85,348 

Less: Net Debt (as of Q3-12)  16,995 

Less: Minority Interest  21,337 

Intrinsic Value of Equity  47,016 

Fair Value/Share (in QAR)  147 
Source: ASIB estimates   
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FINANCIALS 

Income Statement (QAR million) 2011 2012e 2013e 2014e 2015e 2016e

Revenues  31,765  33,546  35,775  37,848  39,876  41,649 

EBITDA  14,848  15,371  16,422  17,293  18,120  18,891 

EBITDA Margin 46.7% 45.8% 45.9% 45.7% 45.4% 45.4%

EBIT  7,833  7,814  8,254  8,468  8,623  8,721 

EBIT Margin 24.7% 23.3% 23.1% 22.4% 21.6% 20.9%

Attributable Net Profit  2,605  3,194  4,008  4,342  4,633  4,845 

EPS (QAR) 8.13 9.97 12.51 13.56 14.46 15.13

DPS (QAR) 1.65 3.89 6.26 8.13 10.13 12.10

Balance Sheet (QAR million) 2011 2012e 2013e 2014e 2015e 2016e

Cash and Cash Equivalents  21,250  18,998  22,387  23,581  25,687  27,110 

Other Current Assets  6,160  6,445  6,873  7,271  7,661  8,001 

Property, Plant, & Equipment (net)  33,065  33,527  33,845  33,853  33,281  32,045 

Intangibles  36,741  33,290  32,421  31,512  30,563  29,575 

Other Non-Current Assets  4,978  5,488  5,488  5,488  5,488  5,488 

Total Assets  102,194  97,748  101,014  101,706  102,679  102,219 

Dues to Banks  45,783  37,018  36,108  32,832  30,102  26,462 

Other Liabilities  17,018  17,799  18,636  19,419  20,189  20,870 

Total Shareholders' Equity  39,393  42,930  46,270  49,454  52,388  54,888 

Total Liabilities & Shareholders' Equity  102,194  97,748  101,014  101,706  102,679  102,219 

Key Ratios 2011 2012e 2013e 2014e 2015e 2016e

P/E (x) 14.2 11.6 9.3 8.5 8.0 7.7

Dividend Yield 1.4% 3.4% 5.4% 7.0% 8.7% 10.5%

Sales Growth 16.0% 5.6% 6.6% 5.8% 5.4% 4.4%

EPS Growth -9.8% 22.6% 25.5% 8.3% 6.7% 4.6%

Payout Ratio 20% 39% 50% 60% 70% 80%

Dividend Cover (x) 4.9 2.6 2.0 1.7 1.4 1.3

ROE 12.4% 10.7% 12.5% 12.9% 13.2% 13.4%

ROA 5.8% 5.4% 5.3% 5.7% 6.0% 6.2%

Capex/Sales  21% 18% 18% 18% 17% 17%

Net Debt/EBITDA (x) 1.7 1.2 0.8 0.5 0.2 0.0

Total Debt/Equity (x) 1.2 0.9 0.8 0.7 0.6 0.5
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 Downside     -30%                -10%              +10%                 +30%       Upside

SELL REDUCE HOLD ACCUMULATE BUY

It is an unbiased estimate of the 12-month potential market price of the stock

BUY: Upside potential in share price is more than 30%

ACCUMULATE: Upside potential in share price is between 10 and 30%

HOLD: Upside or downside potential in share price less than 10%

REDUCE: Downside potential in share price is between 10 and 30%

SELL: Downside potential in share price is more than 30%

AUDI SARADAR INVESTMENT BANK
Audi Saradar Investment Bank SAL • Lebanese joint stock company with a registered capital of 
10,000,000,000 Lebanese Pounds • Commercial Registrar in Beirut: 30812 • Holding number 33 on 
the Central Bank’s Banks List.

Bank Audi Plaza • Bab Idriss • Beirut 2021 8102 Lebanon • P.O. Box 11-2560 • Beirut 1107 2808 • Leba-
non. Phone: +961 1 964072 • Fax: +961 1 970403 • Email: contactus@asib.com

FAIR VALUE DEFINITION

RATING

ISSUER
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which would subject ASIB or any entity within the Audi Saradar Group, to any registration or licensing requirements within 
these jurisdictions or where it might be considered as unlawful. Accordingly, this Document is for distribution solely in 
jurisdictions where permitted and to persons who may receive it without breaching any applicable legal or regulatory 
requirements. In any case, this Document shall not be distributed in the Republic of Egypt.

Your attention is drawn to the fact that you should not access this Document if the regulations of your country of citizenship 
and/or residency or any applicable regulations prohibit it. In any case, persons who are subject to any restrictions in any 
country, such as US persons are not permitted to access information contained herein.

Neither the information, nor any opinion expressed herein constitutes an offer or an invitation or a recommendation to 
make an offer, to buy or sell any security or other investment product related to such security or investment. This Document 
provides general information only, is not intended to provide personal investment advice or recommendation and does not 
take into account the specific investment objectives, financial situation and the particular needs of any specific person who 
may receive it. You should seek financial, legal or tax advice regarding the appropriateness and suitability in investing in any 
security, other investment or investment strategy discussed or forecasted in this Document. 

You should carefully read the definitions of the Rating Guide provided in this Document. In addition you should read this 
Document in its entirety and not conclude its contents from the ratings solely. 

The information herein was obtained from various public sources believed in good faith to be reliable. Neither ASIB nor any 
entity within the Audi Saradar Group represents that the information contained in this Document is complete, accurate 
or free from any error and makes no representations or warranties whatsoever as to the data, information and opinions 
provided herein. 

This Document and any information, opinion and prospect contained herein reflect a judgment at its original date 
of publication by ASIB and are subject to change without notice. ASIB and/or any entity within the Audi Saradar Group 
may have issued, and may in the future issue, other research documents that are inconsistent with, and reach different 
conclusions from, the information, opinions and prospects presented in this Document. 

This Document reflects the different assumptions, views and analytical methods of the analysts who prepared them; ASIB, 
and the Audi Saradar Group are under no obligation to ensure that such other research documents are brought to the 
attention of any recipient of this Document. 

ASIB, any entity within the Audi Saradar Group, one or more of their affiliates and/or their officers (including but not limited 
to their strategists, analysts and sales staff) may have a financial interest in securities of the issuer(s) or related investments, 
may engage in securities transactions, on a proprietary basis or otherwise, in a manner inconsistent with the view taken in 
this Document and may take a view that is inconsistent with that taken herein.

The price, value of and income from any of the securities or financial instruments mentioned in this Document can fall as well 
as rise. The value of securities and financial instruments is subject to market conditions, volatility, exchange rate fluctuation 
and credit quality of any issuer that may have a positive or adverse effect on the price or income of such securities or 
financial instruments. Any forecasts on the economy, stock market, bond market or the economic trends of the markets are 
not necessarily a guide to future returns. You should understand that statements regarding future prospects may not be 
realized. Past performance should not be taken as an indication or guarantee of future performance, and no representation 
or warranty, express or implied, is made regarding future returns. As a result of the preceding, you may lose, as the case may 
be, the amount originally invested. 

None of ASIB, any entity within the Audi Saradar Group, any of their affiliates and/or their officers (including but not limited 
to their strategists, analysts and sales staff) shall be held liable for any loss or damage that may arise, directly or indirectly, 
from any use of the information contained in this Document nor for any decision or investment made on the basis of 
information contained herein.”


